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To learn more about the driving factors behind decisions to invest
in Canada, Bennett Jones commissioned Mergermarket to survey
Canadian and U.S. private equity executives, as well as members of

management teams at Canadian portfolio companies of Canadian
and U.S. private equity firms.

Canada has earned its name
as an attractive destination

for private equity investment
and the total value of private

equity deals keeps reaching
new heights.
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Top factors in structuring a

Most used management
deal for a Canadian target

incentives in Canadian buyouts
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SHARED
PRIORITIES

Rapid business growth and global

connections are twin priorities for

This can provide higher returns Canadian companies and U.S. PE firms.
and employ idle capital.

Private equity investors are turning to
a new strategy in Canada: private debt.

Twin priorities in selling to a PE firm

a Top two aspects selected
PE firm's use of private debt PR
investments in Canada , .
PE firms say... Portfolio companies say...
73% of PE firm's plan to increase

private debt investments in Canada
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Global network of contacts Help to r""Pifj')’ grow
and connections to other your business
portfolio companies

Increase significantly
(by 25% or more)

Improved management Liquiditr/ )
B Increase somewhat (by 5-25%) techniques succession planning

Keep about the same
(within 5% of current level)

M Decrease somewhat (by 5-25%)

ALIGNING
GOALS

Biggest challenges in working together

Biggest advantage of being owned by a...
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other employees management  for eventual exit
practices

PE firms say... »
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They were able to pay a
higher valuation
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